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1) J. A.Howard and J.N.Sheth, The Theory of Buyer Behavior (1969), John Wiley.
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F.M. Nicosia (1966), Consumer Decision Process: Marketing and Advertising Implications, Prentice-Hall.
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H RPIEER S (HBEBETES OO =2— - 70y 71 7 ), SCCERTEE, 1984, p.122
Z Z T Bettman E 7V ORI OWTHO TEH L THBZ 9., M#E 1 1L Bettman £ 7V % 8
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J.U.Farley, L. W.Ring (1970), “An Empirical Test of the Howard-Sheth Model of Buyer Behavior,”
Journal of Marketing Research, Vol.7, Nov., pp. 427-438 4.
6) Bettman ET7IWVIIOWTORMIE, FISKOLEESHZIZ L7,
K WA LB TS ), 1999, TA#HE, 79-82H,
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el :ELM)] 2RaEnszy, oL, THE sl X754 48 TSR] /35 54 4
BHAEL DD, 2D, ThEREIE L) LT HRAPITDOII,

8) Bettman E7 WKW L 72028 & LTI, FIZIERO LI BRI ONH 5,
A. A.Mitchell, “The Effect of Verbal and Visual Components of Advertisements on Brand Attitudes To-
ward the Advertisement,” Journal of Consumer Research, (1986) Vol.13, pp.12-24.
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12k 5T, 19894128 LWiHBEZ O EEREET IV E L TCDM (Consumer Decision Model)
ERR LI SOETIVIEDZERICBWT, OFEROEEZITEIMNEI IR RS REELE5 2
7ZETIVE LTREDITSZ ENHRL,

Z @ Howard @ CDM OFFEUILLT O & 9 IZHH$ 2 Z &3k S,
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ZEEEPBEICED L) R BE 52 0% FlT 52 W REE 25, $£72, Howard I3,

9) K, wiiBE, 83H,
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T2, AR T IVICKT A LB L E, - /22 D, WHEIE T IVICIERILE O S 7 MR T v )
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ARG Z LIZE -5 T, Z2ORE AT, 9 L2 AHIZR0FER 0L S &I T gz b o
T, IS Howard @ CDM & D7%dio 72,
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W EARRRE [VHE AT ], 1999, p.50.
JE 1 ] A Howard, Buyer Behavior in Marketing Strategy, 2", ed, 1994, Prentice-Hall, p.55

COETINVEIEABE LTMED, OUISWMERIATE), QMRZENMERIITE, @R
FIREIRIRATE &\ D X D12, BIBERRRINIZE 5T, ZOEFAIZT S EMEL TV S, 1)
o Howard-Sheth £ 7 WIZHART, JFEEICHMILLIZET NV THLD, 389 — Y DETIVE
RRTHZEIE->T, BEHOETEIENLZETFVEL ST WD,

ERE (1999) (X, TN Tik-X72 Bettman £ 7 )V & Howard ® CDM 122\, Zaltman and
Wallendorf @€ 7 )V EFlif i) 2 X — 2 X LAaAts, ZHUZHz, 2o ok z v
FEigE 2 47 - 72 Howard R ONEKOWRY 2B E 2T, 2200FFVEZUTO LI ICEHEL,
BHLTWEY,

[VHE L IERUI T 7)) %2 3% 3 % Bettman €7 )V & Howard ® CDM % Ilt#rd 4 &, 9,
M IEROTE L HE L VI BEREA N A LCESY ST TBY, —fikl @Bk, [
SR, ARETIIEFICER TV LYY, FHD), B =7V efE LToT A MEETIE
RR% D, Z1UIxF L Howard @ CDM (&, ZEARMIZIZFEATERE LTRIFANLNZL T A
POME T COMBEZMBETERL L) LT 00T, B, WEM FHHoSTERLTY
BN, —MetEE NS IIETOMED K-> T b, BHBNICEL TS 2L, HBHOMN
ZRFLLTHW RO ESTMETVTRETRZ L7720, —BICIZESL T T2, &L

11) G.Zaltman and M. Wallendorf (1983), Consumer Behavior: Basic Findings and Management Implications,
John & Wiley, p.623.

12) HAK T HBBITEHETVOBK -—NT— FOZa—F7 VEHLE LT, [REEE] (G5RE
KE), #9175, 1991, 65-104F,

13)  EfEHR THWEEWETE N Ne~—7 714 ¥ 7~O5%—]1, 199, TaEE, 47H.
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Y, FLRONBEHIIZH-TETWRWY, ZOERIRE CSOEMRFTERLS L vwbhT
Who RAMEF U607 7a—F ik, NEY, HER¥FH SRR L 205 HEED [HE
Bl KOS TEB ICERZLTL L) HOT, BALEAIKIR L - ERUEER 2SO 7 7
O—F L F—HEHLTCWh, RANEY Y - 770 —FORKOF#IZ, EBRRELREL
WA SHBETH 2 TVE LV HIZH L, ZOHESIEERLD 2 00FFIIZIZHEAR
FIZRINLTBY, h28E00DWBETEHO T 7y 7Ky 7 AL, 1 >OFR%T
Tu—FE L TERTAIENHKLE ) TORME, KA NEY Y - 770 —FTld, [F#H]
WEEFNLETOENLZ END, [BEME] ICZL0EW) APFENELZ>TVE, iV, [F
B 1HIEr 27— 232w [R] 2 [E£8] LvoZ2BHRIZOWTYH, BFEOAF v~
ISR - T F R L E LI EROEMIZ L > T, £ LR EICTERENODH 5,
Bk 3 5L 912, TNA0ne to One ¥ —7 7 1 ¥ 77T ¥ Niffge & Ot L RIE TR U
WTWBEDH D LI\,

1—4. VERDELEIR

Ko F LHE LT, IFROEHRLIEIIEOB AN OWTEIL TAH L) OFRDOHEH
TFTEIZ—E T 251, EiEo22o0F 7N, 2% Y Bettman € 7 )V & Howard O
CDM ZHERIN— 2 L LD b3 L LTE& 72 vaoTI Ve TD20DFF Vet k LA
5, 2 AN G T —<I2b 72 ) FEICERILZ BT 7R & L CREES T b L ) . HEETE
LG & LC, 12 Bettman E7 VAR E L CHEILL TEAWRICERE LTS &, 904
AT BT 2 BB ITERLEB RO LA 2880, RO X ICHEHT L2 ek,

ZIUE T OB ICERE ST, L) RARAWHTHANOBEETH 2, [HFHALHOAERAL
RAEEBORERS 2 Vol OB X IZHE N Z L TaMA0FERIEA I TbNz, FFIC
NN FEDHED Sz Bb b DA, [HEFE] T2V TOMETH S, [HE] T~—7
TA TR TR, FLy Y RATVAYFEV)SESNHTELZ NS bNS LD

14) ERDRA S VICHT BI7EIEL 08, Bz, DTFOXRIZRA M EY Y OfFEThH o7z, HL,
RARES VEVH)EHPHTON TR LS, RAMNES VAT 70— FIREFEHZ T o,
- International Journal of Research in Marketing, 1994, Vol.3, Vol. 4.
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RELGHEEIC B S TR BT 2ge R ADARE (AD 1CH3 20 ZEoMe iz, HE
BB ICRE gL 07256 LT\ 5,

LHL, ZO—HT, ROL)HIEHL 2SN TWD, BIZIE=H (1989) 1 [FRAEEoF
REMIIBWTAKEAEIN TS L) ZHELRMEOERE V) SOIREIHFLEL TV
W] LT, MBo—MNEMEREOH T VI LML WS, /2, FIZITEAKR (1994)
& TR SR THREOEEN A RO L ) 128729 2T, SOMEPREZERRILE R T
WZEERERLTWSY,

MY EEERLEIC BV TSR TR OBEESRHE SN, 72, HHLE O % 24
NGO RIS 2 FAETEA D% ) OB ICER SN TE I hhb 5T, HEEM
W NBERIZO VT O L ZDOMRRIIZERIC, HEROREENHEICOWTOERL IO E L
T, AT RREICLEEEFSTERLVWDELZHER V. 2OZLIFEHIC, 2T TORF
B EL LD LW ZITHFERE AR L D IZZOREOTFICE ST L TR ROBEEEOE X
Tl oT&Z LICHRT %,

IR & 12 [HEk] &0 by, RRAFEHEOMFERRIIBOER O BEICEL £ T, HEET
HBUHIZBWTL K EHE N TV AHLWRIISE T —~ Th o728, LD X912, iR
HRALENTZ LD TR VL) TH D,

Wrh, 77— ORENEZNZ LIS LR FEOREIL L FETREHE L THETON S,
HEBTEMIEORBTH LHBEEIET L7 WY LT LR, »2%) LEkEDOT—
T R T X DMWY AT AHERICA - TEHIHESR L20REMOEY) Thb, T2
SPSS % SAS % EIZRFEENL L ) eIy 7 FOFXREIGHORBEE EIFL2DICKECHFS L
TWwh,

HTH, POS, AF v w800 - 7= OEMIZLY, HEEDITEIIHT L7 PAFL
RLILARY, o, ML THMDMIERILEDN o720 SO L, WhbWwa [v—=F T 1
7oA T AW ] ROSFEUHER SR EEN ) L o TL Ao 1HHWE T 70— FHNHEE
DOMNTHANFZE & EE S5 0 LRI, 4 22 AR TIRIMER & OBEIZ oW T

15) ZZTORBIEUTOMRLEZEIIL TV b,

FAEL [THIER) & & B L BR(1) ], [T vLaElEEd, 1994, 2 A5,

ARG TR B & R UL R2) ), [dsH), 1994, 3 H75.

HARSELL [THR) B & 2 UL Be(3) ], W«HL@IE?&J, 1994, 4 H .
16)  TFARHIE [THEL B & R E A1) ).
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SC, AHITIHHBEETEHIEO T T, HEBHALIEI 2 .02 2 028 L I0FROBER
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JEEINIC BT 2 B EATEIIZEOOFEROBEREHO NI T LI L TH L, €2 TREITIX, JEH
W EATEIF S DERDOBIIIC OV TER L T 2k &t 5,

2. WERICE T ZIEHABRITHAROER

2—1. WERICHT ZEHABEITBARORE
EROHBEFATEZEDOEITII T A A, JEHNBEETEINEICOREREEZ 25 LT0h,

17) B A T AWROBNNCE L TR TROLRICETED LN T WL, ZOHT, 5805 5SRO I
2OV, RO 3 FEDPEFENT VD, (VHE—A 7 T =257 7 3 —fERTIIIIZE, (2% 2> 5 FEFR~
(3T F:h & — b~

FPss, MHEL [~—7F 4 v 7 - A4 2 AQFREOH  kEZ 0L LT, [HxL—3 3
v —F], 1994, 4 A5,
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